
HOW TO APPLY

Before you begin: open this form in Adobe Acrobat Reader (free) rather than a web browser or Preview. Other viewers may not save
your entries or accept multi-line text. Save the completed file, then email it with your attachments.

Complete every section of this form. Incomplete applications are not reviewed. Email the completed form and all supporting
documents to membership@fibca.com. Section 8 lists exactly what to send.

Membership notice. Your company name and website address only are circulated to the FIBCA membership for a two-week
comment period that runs alongside the Board's review.

Board review. The Board of Directors reviews complete applications and endeavors to act within two weeks of receipt. You will be
notified by email of the decision.

No payment is due with this application. FIBCA invoices the initiation fee and first-year dues only after the Board approves your
membership.

SECTION 1 | COMPANY INFORMATION

Legal Company Name

Roster / DBA Name

Complete only if the name FIBCA should publish in the member roster differs from the legal name above.

Website

Years in Business Years in the FIBC Industry Employees

Years in business is collected for information only. There is no minimum length of time in business required for membership.

MAIN ADDRESS

This is the address FIBCA publishes in the member roster. Enter it in the format used in your country and complete only the lines that apply.

Address Line 1

Address Line 2

City State / Province / Region

Postal / ZIP Code Country

SECTION 2 | MEMBERSHIP TYPE

Select one. If your company manufactures or sells any FIBCs, you are a Regular Member regardless of any other products or services you provide.

REGULAR MEMBER

Any person, firm, partnership, association, corporation or other business enterprise that has a division or business unit engaged in (a)
the manufacture of new flexible intermediate bulk containers; (b) the sale of new or used flexible intermediate bulk containers; or (c) the
reconditioning of flexible intermediate bulk containers.

ASSOCIATE MEMBER

Any person, firm, partnership, association, corporation or other business enterprise that provides a product or service relating to the
manufacture, marketing or use of flexible intermediate bulk containers, but does not meet the qualifications to become a Regular
Member.

Board representation. The two member types differ only in the number of board seats. Regular Members elect six (6) directors,
Associate Members elect two (2) directors, and one (1) director is the immediate past President. Dues, benefits, and all other rights of
membership are identical.
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SECTION 3 | CONTACTS

Contacts listed here receive FIBCA communications and are set up with Members-Only website access upon approval. Additional employees may be
added at any time by request. Leave the billing row blank to use the primary contact.

Include the country code with every number — for example +1 952 555 0147, +91 22 5555 0147, or +84 28 5555 0147.

Name Title Phone (+ country code) Email

Primary Contact

Additional Contact

Additional Contact

Additional Contact

Additional Contact

Billing / AP Contact

SECTION 4 | BUSINESS DESCRIPTION

Briefly describe your company's role in the FIBC industry — what you make or supply, the markets you serve, and where you operate.
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SECTION 5 | PRODUCTS AND SERVICES

Tell us what you supply and your role in supplying it. Many companies operate in more than one role, and more than one box may apply in a single row.
Answer for your operations as they exist today. Section 6 is where you describe your facilities and sourcing.

We manufacture Production takes place at a facility your company owns or operates.

Affiliate manufactures Production takes place at a company under common ownership or control with yours. List the facility and the ownership
relationship in Section 6.

Contract partner An independent company produces or finishes the goods for you, to your specification.

Purchase and resell You buy goods already produced by another company and sell or export them — importer, exporter, distributor, or
trader.

PRODUCTS — MARK EVERY BOX THAT APPLIES IN EACH ROW

Product
We manufacture it
(facility we own
or operate)

An affiliated
company
manufactures it

Made or finished for
us by a contract
partner

We purchase it
finished and resell it

Not offered

Finished FIBCs / bulk bags

Woven fabric (PP or PET)

Liners

Thread

Webbing

Other FIBC components
describe below

Other FIBC components — describe

SERVICES — SELECT ALL THAT APPLY

  Recycler or Reconditioner of FIBCs

  Equipment Manufacturer

  Testing Laboratory

  Freight Forwarder or Customs Broker

  Other (describe below)

If "Other," describe
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SECTION 6 | FACILITIES AND SOURCING

MANUFACTURING FACILITIES

Complete this table if you checked any manufacturing box in Section 5 — your own facility, an affiliate's, or a contract partner's. List each facility that
produces goods you sell. If you do not manufacture, leave the table blank and complete the sourcing questions below.

Facility name City and country

Relationship — owned,
leased, affiliate (state %
ownership), or contract
partner

Products made there
Year
production
began

Share of your FIBC
sales from this
facility

If you operate more than four facilities, attach a list in the same format. Anything not produced at a facility listed above is treated as purchased for resale;
describe that sourcing below.

SOURCING AND MARKETS

Countries you source finished goods or components from

Countries or regions you sell into

A percentage or a plain description is fine throughout — for example "about half," "all," or "none at present."
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SECTION 7 | REFERENCE LETTERS

Choose one path below, list your references in the table, and email the letters in PDF format to membership@fibca.com.

PATH 1 — One FIBCA member letter + one professional letter

One letter from a current FIBCA member company, plus one letter from a customer, supplier, or service partner that is not a FIBCA
member.

PATH 2 — Three professional letters

For applicants new to the industry or without an established relationship with a current FIBCA member. Three professional letters: at
least one from a customer and at least one from a supplier or service partner, each with at least two years of business history with your
company. No letter may come from an affiliated or commonly owned company.

Complete rows 1–2 for Path 1, or rows 1–3 for Path 2. FIBCA may contact any reference to verify its letter.

Name Title Company Email Phone Relationship Yrs.

1

2

3

Include the country code with each phone number. Relationship: FIBCA member, customer, supplier, service partner, or other. Additional letters are
welcome and are considered during the review.

SECTION 8 | INSURANCE

Members must maintain commercial general liability insurance including product liability of at least $1,000,000 USD per occurrence. Attach a
current Certificate of Insurance showing your legal business name and policy term; FIBCA may be named as certificate holder.

Insurance Carrier

Policy Number Per-Occurrence Limit

Policy Effective Date Policy Expiration Date

If the policy is not written in U.S. dollars, note the currency alongside the limit.

Ongoing requirement. An updated Certificate of Insurance is due annually or upon policy renewal, whichever comes first. Failure to
provide it may result in suspension of member privileges or cancellation of membership.

SECTION 9 | FEES AND DUES

No payment is due with this application. FIBCA invoices after Board approval.

Amount When Due

One-time initiation fee $500 USD Invoiced upon Board approval

First-year dues — application received January 1 – June 30 $3,000 USD Invoiced upon Board approval

First-year dues — application received July 1 – December 31 $1,500 USD Invoiced upon Board approval

Annual dues thereafter $3,000 USD Received by January 15 each year
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SECTION 10 | SUBMISSION CHECKLIST

Email all items to membership@fibca.com. Review does not begin until every item has been received.

  This completed application, signed in Section 11

  Certificate of Insurance ($1,000,000 USD minimum, product liability included)

  Reference letters — two (Path 1) or three (Path 2), PDF format

  Company marketing materials or website link

SECTION 11 | ACKNOWLEDGMENT AND SIGNATURE

By signing below on behalf of the applicant company, I certify that I am authorized to submit this application and that all information provided is
accurate and complete. If this application is approved, the applicant agrees to:

Maintain active commercial general liability insurance including product liability of at least $1,000,000 USD per occurrence, notify FIBCA
immediately of any change in coverage, and submit an updated Certificate of Insurance annually or upon renewal, whichever occurs first.

Comply with the FIBCA Code of Conduct (Attachment A), the FIBCA Antitrust Compliance Guidelines (Attachment B), the FIBCA
Bylaws, and the FIBCA logo use policy, including any future amendments. I confirm that I have read Attachments A and B.

Pay all dues, fees, and assessments by the date due, including the $500 initiation fee, first-year dues as set out in Section 9, and annual
dues of $3,000 USD received by January 15 of each year.

Notify FIBCA if the information given in Sections 5 and 6 changes materially — for example, if the company begins manufacturing a product
it previously purchased for resale, or ceases manufacturing.

Submit to review of this application by the FIBCA Board of Directors, whose decision is final, and to circulation of the company name and
website address to the FIBCA membership for a two-week comment period.

Typing your name below constitutes your electronic signature. You agree that your typed name is your legal signature and is valid and
binding as if signed by hand.

Name Title

Company Date

Please enter the date as MM / DD / YYYY.

FIBCA OFFICE USE ONLY

Date received Member notice sent Board decision

Member ID COI expiration Invoice sent
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SECTION A | ATTACHMENT — FIBCA CODE OF CONDUCT

Reference document. No fields to complete — acknowledged by your signature in Section 11.

The Flexible Intermediate Bulk Container Association is committed to fostering a positive environment for its members. This Code of Conduct
outlines the expectations and standards of behavior that everyone associated with FIBCA is expected to adhere to.

Professionalism. All members and stakeholders are expected to conduct themselves in a professional manner at all times. This includes
respectful communication, no aggressive selling or excessive product promotion, consideration of one another's time and space,
maintaining a positive attitude, and upholding the reputation of FIBCA.

Collaboration. FIBCA values collaboration among its members. Individuals are encouraged to work together, share ideas, and contribute to
the collective success of the association.

Compliance with Laws and Policies. Members must adhere to all applicable laws and regulations, as well as FIBCA's policies. Any
violation may result in disciplinary action, up to and including termination of membership.

Conflicts of Interest. Members should avoid situations where their personal interests may conflict with the interests of FIBCA. If such
conflicts arise, they should be disclosed promptly.

Confidentiality. Members must respect the confidentiality of sensitive information shared within the association. Unauthorized disclosure of
confidential information is strictly prohibited.

Non-Discrimination. FIBCA promotes an environment free from discrimination.

Respectful Communication. All communication, whether verbal, written, or electronic, should be conducted with respect. Offensive
language, harassment, or any form of disrespectful behavior will not be tolerated.

Reporting Violations. Members are encouraged to report any violations of this Code of Conduct to the FIBCA Executive Director or a
member of the FIBCA Board of Directors. FIBCA will investigate all reported violations promptly and take appropriate action.

Disciplinary Action. Violations of this Code of Conduct may result in disciplinary action, ranging from a verbal warning to suspension or
termination of membership, depending on the severity of the infraction.
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SECTION B | ATTACHMENT — FIBCA ANTITRUST COMPLIANCE GUIDELINES

Reference document. No fields to complete — acknowledged by your signature in Section 11.

To comply with U.S. antitrust laws, FIBCA members must not discuss or agree on the following topics with competitors in any setting, including
meetings, conferences, and informal member interactions.

Prices and Pricing Practices

Current or future prices, pricing procedures, or price stabilization efforts

What constitutes a fair profit level

Past prices (with great caution)

Credit terms, discounts, rebates, freight allowances, profit margins, or costs

Sales and Market Activities

Market allocation, sales territories, or distribution practices

Production levels or schedules, or efforts to regulate them

Bids, or intent to bid or not bid on any contract

Availability or limitation of products or services

Customers and Suppliers

Selection, rejection, boycott, or termination of suppliers or customers

Agreements to refuse to sell to or buy from specific companies

Comments about another company's pricing or distribution practices

Discussions suggesting unethical or unfair trade practices of competitors

Competitively Sensitive Information

Exchange of pricing or other sensitive business data with competitors

Always ensure competitor pricing information is obtained through public or independent sources

Restrictive or Coordinated Conduct

Agreements or suggestions that discourage competition or limit any company's ability to manufacture, sell, or operate

Discussions leading to improper reciprocity, illegal brokerage, or unfair advertising and standardization practices

Important. Even informal discussions can trigger legal risk. Always avoid conversations or conduct that may be construed as an attempt
to restrict free and fair competition.
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